
PABLO SARASQUETA
SALES · BUSINESS DEVELOPMENT · CUSTOMER SUCCESS

Dublin, Ireland · pablosarasqueta@gmail.com · LinkedIn available on request

I learned sales by building things.
Founder of Explorandogs, with hands-on experience in prospecting, outbound outreach, customer acquisition, CRM, email
marketing and customer care. I enjoy finding the right people, understanding what they need and moving a conversation
forward.

EXPERIENCE

Explorandogs — Founder
Sep 2023 — Present · Dublin / Spain
• Built a pet-friendly travel business from scratch, helping customers travel

from Spain to European destinations with their pets.
• Handled the commercial journey end-to-end: prospecting, outbound email,

follow-up, qualification, sales and after-sales support.
• Built a contact base, used HubSpot CRM to organise prospect and customer

information, and converted several potential leads into customers.
• Created personalised travel guides and supported customers before and

during trips when questions or problems came up.
• Built the brand, created social media content, managed the Shopify website

and worked on SEO and online visibility.

Wesco Anixter — Operations Associate
Feb 2025 — Present · Dublin, Ireland
Operations experience in a large business environment, building organisation,
accuracy and cross-functional working habits.

Smyths Toys Superstores — Sales Assistant
Nov 2024 — Dec 2024 · Dublin, Ireland
Customer-facing retail sales during the peak Christmas period.

Additional experience
Ausolan — School Cafeteria Monitor · Dec 2023 — Jun 2024
MLI International Schools — Internship · Apr 2023 — Jun 2023
Events Hotels — Events Host · Nov 2022 — Dec 2023
CIES — Telephone Operator · Dec 2019 — Feb 2020

PROJECTS

HitDeporte — Founder
Started at 15 · Spain
Created a digital sports media project that grew into a reader community from
different parts of the world. Recruited student journalism writers and built
coverage around Spanish football, international football and other sports.

SALES TOOLKIT

Sales
Outbound Sales · Inside Sales · Prospecting ·
Lead Generation · Lead Qualification · Email
Outreach · Follow-up · Consultative Selling ·
Objection Handling · Closing

CRM & tools
HubSpot CRM · Microsoft Office · Excel · Word
· PowerPoint · Outlook · Shopify · WordPress

Marketing
Email Marketing · SEO · Social Media Content
· Brand Development · Content Creation

Strengths
Customer Focus · Ownership · Adaptability ·
Problem Solving · Communication · Attention
to Detail · Fast Learning

EDUCATION

Foro Europeo Business School
of Navarre
Administration — Finance with French · Sep 2020
— Jun 2022
Marketing & Publicity with French · Sep 2021 —
Jun 2023
HEC Paris
Investment Management in an Evolving and
Volatile World

CERTIFICATION

IBM Sales Representative
Professional Certificate
Completed · 2026

LANGUAGES
Spanish — Native
Basque — Native
English — Professional working proficiency
French — Basic

CONTACT
Dublin, Ireland
pablosarasqueta@gmail.com
LinkedIn available on request



